


Welcome to 
Highfield 
Investments 

We are a land, development and 
investment agency providing 
client-focused property 
consultancy throughout  
London and the South East.
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Sam Murphy
Managing Director

Sam’s extensive property knowledge and technical expertise 
comes from many years of transactions across a range of 
sectors. He remains as passionate about the industry today 
as he was when he started over fifteen years ago. Sam 
works closely with new and existing clients on all aspects of 
acquisitions and disposals. His honesty and good humour, 
combined with exceptional deal-making skills makes doing 
business with Highfield a rewarding and enjoyable experience.

+44 (0)7984 415101 
+44 (0)1992 660204 
sam.murphy@highfield-investments.co.uk

About us
Through our knowledge 
and expertise, we strive 
to exceed our clients’ 
expectations, maximising 
value and protecting their 
best interests.

Our experience and deep understanding of all property 
sectors means we deliver effective and streamlined 
solutions. We are honest and principled, and maintain 
the highest professional standards in everything we do. 
We pride ourselves on a friendly, open approach that’s all 
about exceptional client service.



Sam Bacon
Sales Negotiator

Sam started his property career in residential agency within 
Bairstow Eves, working closely with Countrywide’s Land and 
New Homes department and now works within Highfield’s 
Investment and Development agency team. Young and 
enthusiastic, Sam is now responsible for the acquisition and 
sale of residential development opportunities across London 
and the South East.

+44 (0)7530 961373 
+44 (0)1992 660204 
sam.bacon@highfield-investments.co.uk

+44 (0)7717 243398 
+44 (0)1992 660204 
michael.isaacs@highfield-investments.co.uk

Michael Isaacs
Sales Negotiator

Michael has recently joined Highfield following twelve years 
in the financial services industry. He brings to the team a high 
energy and passion for the job. Michael’s enthusiasm and 
attention to detail ensures every experience with Highfield 
Investments is dealt with in a professional manner.
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Lucy Murphy
Office Manager

Lucy joined Highfield from a background in the music industry 
and brings management and marketing expertise as well as a 
high level of professionalism and enthusiasm. Lucy deals with 
every aspect of running the company and is a valued member 
of the Highfield team.

 
 
 
 
+44 (0)1992 660204 
lucy.murphy@highfield-investments.co.uk

Jake Jacobs
Sales Negotiator

Jake is responsible for the acquisition and the sale of residential 
developments across London and the Home Counties. Jake 
started his property career in North West London with his most 
recent position at Paramount in West Hampstead. Although 
young, Jake has already achieved five years experience in the 
industry and has a natural skill for selling properties and getting 
the best deal for his clients.

 
+44 (0)7887 576246 
+44 (0)1992 660204 
jake.jacobs@highfield-investments.co.uk



Sophie Chapps
Personal Assistant to Director

Sophie, who has a background in sales and account 
management, has recently joined Highfield Investments as 
Sam Murphy’s Personal Assistant. Sophie co-ordinates all 
areas of the business to ensure everything runs smoothly, 
whilst ensuring our level of customer service remains high.

+44 (0)1992 660204 
sophie.chapps@highfield-investments.co.uk hi
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Sectors
Our transactional experience 
helps us assist our clients 
to be ahead of the game in a 
broad range of sectors.

Development
From properties with potential, to sites with planning, we tailor 
our advice to suit your needs and to produce the most viable 
result. Our services include:

 — Valuation and site appraisals

 — Planning advice

 — Comparable and research analysis

 — Disposal and marketing strategies

While our advice is tailored to each unique situation, the 
principle remains the same: whatever the scale and scope 
of the development, we first ensure we fully understand your 
needs, then work closely with you to maximise value.

If your property would benefit from a change of use, we can 
advise on the planning process and expected costs. We can 
then assemble the right team to help you achieve the best 
possible consent. If you don’t have the resources or time to 
gain planning yourself, we can advise on the route of sale that 
will generate the highest price.



Investment
We provide valuations and appraisals for both residential and 
commercial investments. And with the current strength of the 
property market in London and the South East – especially with 
the influx of foreign investment – we are experiencing a high 
demand for properties in both sectors.

Our main expertise lies in the sale of unbroken freeholds, 
vacant or with tenants. These range from small shops and 
upper parts to large office buildings. We would welcome the 
opportunity to value your property and propose an appropriate 
marketing strategy.

Commercial agency 
Drawing on our strong brand and transactional skills, we 
provide commercial agency services to new and existing 
clients. If you have a vacant office or retail space and would like 
our opinion on achievable rental values and marketing strategy,  
we would love to hear from you.

Acquisition
From site identification through to purchase, we work with 
developers and investors to acquire opportunities on their behalf.

Auction
Highfields have agreements in place with all of London’s top auction 
houses and when it is appropriate to dispose in auction, our team 
can advise not only the most suitable auction but manage the 
process for you.

Affordable housing
We have a deep understanding of the complex and constantly 
evolving affordable housing sector. Working closely with the  
Housing Associations, Registered Providers, developers and 
landowners, we offer an ever-expanding range of services.
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Established
Since 2013 we have sold 
in excess of £100 million 
in land transactions. From 
unconditional small plots 
with potential, to large 
consented schemes, from 
£250,000 to £5,000,000.

We are currently securing buyers for client properties 
at a rate of more than one a week. With over 100 
transactions throughout London and across a wide 
range of sectors, we help our clients to be at the 
forefront of the market.
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Development  
& Investment 

From properties with potential, 
to sites with planning, we  
tailor our advice to suit your 
needs and to produce the 
most viable results.



In our opinion, this site was being offered by local agents at 
below market value, so we acquired the property for regular 
clients with a delayed completion. Once exchange was 
secured, we ran a brief marketing campaign and sold for well  
in excess of our contracted price.

Highfield’s drive and passion is a 
refreshing change in an agency. 
Gavin Essex, Managing Director, Gage Properties

Land to the rear of 
48 The Mall 
Ealing, London
Sold for £2.85 million

 — Planning permission for nine luxury apartments

 — New build

 — Freehold

 — Prime location
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Following the unconditional sale of the land, we worked closely 
with buyers E8 Living and Lynas Architects to obtain the most 
viable planning permission, which was secured in under seven 
months. We marketed the site for two weeks and secured a 
sale well in excess of our client’s expectations.

We commend Highfield’s 
professionalism and attention to 
detail in managing every aspect of 
the purchase on our behalf.
Gavin Sherman, Director, E8 Living

231a Graham Road  
Hackney, London
Sold for £2.4 million

 — Freehold

 — Cleared site

 — Planning permission for 861sq.ft commercial 
unit and nine luxury apartments

 — Hackney Central location



On instructions of overseas clients Highfield undertook an 
open market disposal strategy and agreed terms within 
five working days. Contracts exchanged within five working 
days thereafter and well in excess of our guide price and our 
client’s expectations.

Highfield completed a highly complex 
sale for us achieving well above 
asking price in record time in difficult 
market conditions.
Domingo Cuadra, Director, Amber Properties, Gibraltar

Land to the rear of  
740–742 Fulham Road 
London
Sold for £1,050,000

 — Freehold

 — Planning permission for two mews houses

 — Desirable SW London location
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On instruction from clients Beyleigh Estates, we managed 
an open market disposal of these fully let freehold premises. 
Following several bids, terms were agreed with an overseas 
investor and contracts exchanged within 10 working days.

Barratt House  
7–9 Chertsey Road  
Woking, Surrey
Sold for £1.5 million

 — Two retail units producing £47,500 per annum

 — Office space producing £78,300 per year

 — Approximately 6,165sq.ft

 — Planning permission under permitted 
development rights for 11 apartments

 — 200m from Woking Station 

The sale was executed within our 
desired timeframes and beyond  
our expectations. 
Jonathon Curtis, Director, Beyleigh Estates
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West Hampstead is an area Highfield understands intimately 
and once planning permission was granted we approached 
the land owners to act as agent. Following instructions, we 
undertook a brief marketing campaign and exchange and 
completion followed swiftly afterwards and over 10% above  
our guide price.

Highfield gave us very solid and 
reasonable expectations and more than 
delivered on them. We would highly 
recommend them. 
Alison Solnick (land owner)

Land to the rear of 
87–93 Kingsgate Road  
London
Sold for £780,000

 — Freehold with planning permission to construct 1 × 3  
bedroom family dwelling

 — Approximately 1463sq.ft house with courtyard garden

 — Desirable West Hampstead location



We were instructed to sell Rushgrove House, an 8,000sq.ft 
Grade ll listed property with planning permission to convert the 
house into two luxury homes and build six mews houses in the 
grounds. Following a marketing campaign, our clients decided 
to retain the main house and accept an offer for the new build 
permission. Terms were agreed and contracts exchanged 
within 10 working days.

A refreshing approach to land agency 
that exceeded my expectations. 
Gary Halkyard, Director, Beauforte Growth

Rushgrove House 
Rushgrove Street 
Woolwich
Sold for £1.5 million

 — Planning permission for six new build mews houses

 — Walking distance to Woolwich Town Centre

 — Stunning setting
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Acquisition

From site identification 
through to purchase, we work 
with developers and investors 
to acquire opportunities on 
their behalf. 



The property was on the open market through a national estate 
agent and we acquired the property on behalf of existing clients. 
We subsequently split the two elements, selling the land to a 
developer and the house at auction returning over 20% profit for 
our clients.

Highfield’s experience was invaluable 
and the transaction went smoothly from 
start to finish. 
Michael Berg & David Shafier, Directors,  
London Regional Housing 

16 Beardell Street, London 
and adjacent land 
POA

 — Existing house and adjacent land with lapsed planning 

 — Approximately 1,730sq.ft Victorian 
house in need of modernisation

 — Lapsed planning permission to create 
four residential apartments

 — Two separate freehold titles
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On behalf of new clients we approached the land owner and 
terms were agreed within 48 hours with contracts exchanging 
10 days thereafter. Our clients have subsequently submitted an 
improved consent with a view to building out this project in 2017.

Highfield were on the ball and kept 
the momentum up and my transaction 
went through successfully with no 
fuss or delay.
Michael Whiteley, Managing Director, Proximity Homes

187 Commonside East 
Mitcham, Surrey
POA

 — Freehold development opportunity 
with planning permission

 — Prime location

 — Planning permission for nine apartments

 — Off-street parking



Having identified this site as offering significant development 
potential, we negotiated with the landowner and agreed an 
unconditional sale. We are now advising our clients on planning 
and are confident of securing a purely residential consent that 
maximises the site’s value.

We continue to be impressed by 
Highfield’s professionalism and 
proactive approach.
Anthony Stark, Managing Director, Stark Invest

28–32 Bow Common Lane 
Bow, London
POA

 — Freehold

 — Approximately 0.06 acres

 — Desirable location

 — B8 warehouse
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Auction

With agreements in place with 
London’s top auction houses, 
our team can advise not only 
the most suitable auction, but 
manage the process for you.



On behalf of existing clients Highfield gained instructions as 
joint auctioneers with Savills. Due to the site having permission 
for an age exclusive development and to gain maximum 
exposure the decision was made to auction. Following a 
successful marketing campaign a buyer was secured in the 
room for £660,000.

Land to the rear of 
123 Whitchurch Lane, Edgware
Sold for £660,000

 — Freehold with implemented consent for six 
bungalows in a gated development

 — Plus-55 scheme

 — No CIL or 106 contributions

 — Offers in excess of £600,000

Highfield have a great knowledge of 
the London market and best route of 
disposal, we will continue to use and 
recommend their services.
Mr Mark Smith Director, London & District Housing
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The site had been marketed poorly by previous agents and 
the decision was made with our new clients to use the auction 
process to focus the buyer’s minds and give a certainty of 
sale. Along with our colleagues at Savills we undertook a joint 
marketing campaign and we secured a buyer prior to auction at 
£1,150,000. Exchange was secured on an auction contract with 
completion following quickly afterwards.

Highfield bring a drive and 
professionalism that instilled 
confidence in the sales process.
Mr Amit Kumar Kundra Bsc CeMap Amima, Kundra Group

51–53 Canonbie Road 
London
Sold for £1,150,000

 — Land for sale with planning permission for 
two detached contemporary houses

 — Stunning views across London

 — Freehold



On joint instructions with Savills, we undertook a joint marketing 
campaign to secure a buyer for existing clients. The site was 
extremely popular and following a large number of legal pack 
downloads the decision was made with our client to let the 
property go to the room. The hammer went down at £900,000.

Enthusiastic and professional, 
Highfield are always a pleasure  
to work with.
Mr Chris Coleman Smith, Director Auctioneer, Savills

 

35 High Street 
Chalvey, Slough
Sold For £900,000

 — Freehold with planning permission to create eight houses

 — Cleared site in readiness for development

 — Further development potential (subject 
to gaining the necessary consents)

 — Crossrail station
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Affordable 
housing

We have a deep 
understanding of the 
constantly evolving 
affordable housing market.



We gained instructions from Neville Homes UK Limited to 
secure a buyer for the seven intermediate affordable units 
within this contemporary development of 22 luxury apartments. 
Following a brief marketing campaign we received a high 
level of interest which resulted in a highest and final bidding 
process. Terms were agreed with ASRA Housing Group and 
exchange and completion followed shortly afterwards.

The Highfield team achieved the best 
possible outcome and delivered well 
within our agreed programme.
Mark Tyrrell , Director, Anthony Neville Homes

107 Tulse Hill, London
Sold for £1.15 million

 — Seven Intermediate Affordable Housing Units

 — Offered on 125 year leases

 — Situated just south of Brixton
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Looking to sell?
We would welcome the 
opportunity to discuss your 
property. If you would like to 
have an initial conversation, 
either at the property or our 
offices, please get in touch  
with any member of the 
Highfield team. Absolute 
discretion is guaranteed.

Highfield Investments 
+44 (0)1992 660204 
info@highfield-investments.co.uk

1b High Street 
Cheshunt 
Hertfordshire EN8 0BX




